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NCP INDUSTRY NEWS

Stewart & Stevenson Now Carrying Atlas Copco 
Construction Equipment in Atlantic Area

 Atlas Copco announced that the Atlantic division of Stewart 
& Stevenson added Atlas Copco construction equipment to its 
fleet. The division will carry a variety of Atlas Copco products, 
from light towers and generators, to pumps, pneumatic tools and 
compressors. 

For more than 50 years, Stewart & Stevenson has provided equip-
ment and service to customers in the construction industry. It rents, 
sells and services a wide range of new and used equipment and 
parts, now including Atlas Copco equipment at its five locations in: 
Lodi, New Jersey; Piscataway, New Jersey; Middletown, Connecti-
cut; Latham, New York and Marlborough, Massachusetts.

“We take pride in our customer service and reliability, which is why 
we chose to add Atlas Copco to our fleet,” said Michael McGovern, 
senior vice president of Stewart & Stevenson. “Atlas Copco has a 
reputation for high quality and dependable equipment, something 
our customers rely on us for day in and day out.”

Stewart & Stevenson provides prompt customer service with 
around-the-clock product support for customers regarding parts, 
service and rentals. It has more than 40 field service vehicles, which 
are available for dispatch to support customers.  

Atlas Copco designs its machines for optimal productivity and to 
withstand day-to-day use in tough working conditions, making them 
an attractive option for contractors. McGovern explained that add-
ing Atlas Copco equipment to its fleet allows the division to serve a 
wider range of customers and core markets, such as construction, 
industrial and mining. The line also gives Stewart & Stevenson 
customers a large breadth of products, which gives customers the 
opportunity to rent or purchase all their equipment at one venue.

“We are thrilled that Stewart & Stevenson is expanding its offering 
of construction, mining and industrial equipment with the addition 
of Atlas Copco products,” said Eudes Defoe, mid-Atlantic regional 
channel manager at Atlas Copco Construction Equipment. “Its 24-

hour response gives 
it an exceptional 
customer service 
reputation, and 
we are proud to 
work with so many 
respectable compa-
nies, including Stew-
art & Stevenson.”

New Senior Vice 
President tapped to 
help firms navigate 
market challenges  
 
Black & Veatch today 
announced that Jim 
Spenceley, a project 
executive with broad 
global experience in 
the mining industry, 
has been named 
Senior Vice President 
for Mining. He is 
based in Denver, 
Colorado.  
 
Spenceley will focus Black & Veatch’s energy, water and 
telecommunications solutions on the needs of mining 
clients. His appointment comes as slumping commodity 
prices are forcing mining operators to seek expertise to 
improve efficiency and better position capital investments.  
 
“Pricing pressures and stakeholder expectations are 
combining to make this one of the most challenging times 
in recent memory for mining operators,” Spenceley said. 
“The company has put together a globally respected team 
that is demonstrating how the industry can leverage the 
relationship among energy, water and communications.” 
Spenceley joins a team at Black & Veatch that includes Chief 
Technical Officer Dennis Gibson, a former Rio Tinto executive 
with more than 30 years of global mining experience. Black 
& Veatch project director Brady Hays is directing the largest 
mine desalination project in South America.  
 
Spenceley was responsible for project services and 
development at Newmont Mining Corp. before coming to 
Black & Veatch. He has worked in North and South America, 
Africa and Australia. His experience includes work in arctic, 
altitude and tropical environments. 
 
“Jim brings a level of experience in global mining that will 
broaden Black & Veatch’s profile in the industry,” said Cindy 
Wallis-Lage, President of Black & Veatch’s water business. 
“He will help us deliver the integrated solutions that clients 
need to ensure a strong return on their investment.” 

Spenceley Brings Wealth of Global Mining 
Experience to Black & Veatch
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NCP INDUSTRY NEWS

To keep mechanics and service technicians up-to-date on the lat-
est Terex® equipment technologies and advancements, Terex Util-
ities hosted its annual Service School on June 9-11 in Watertown, 
S.D. At this year’s event, the Terex Service Department hosted 71 
people, some attendees came from as far away as Australia to 
participate, representing 38 utility companies.

The 2015 Service School offered attendees the opportunity to 
learn tips, tricks and techniques on utility trucks and support 
equipment from experienced Terex instructors. During the 3-day 
event, participants rotated through a series of stations that 
incorporated Terex utility equipment and training aids to educate 
attendees on the most current maintenance, troubleshooting and 
repair procedures for the company’s digger derricks and aerial 
devices.

For mechanics and service technicians not able to attend the Wa-
tertown event, Terex Utilities will host Service Schools on Septem-
ber 9-10 in White House, Tenn., on September 15-17 in Waukesha, 
Wis., and on October 13-15 in Thomasville, Pa. In addition to these 
in-person training events, customers can request customized 
training at their own facilities or take advantage of Terex Utilities’ 
online training university. Visit for more information: http://www.
terex.com/utilities/en/service-support/training/index.htm

Terex Annual Service School
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For Maximum Safety and Precision, Backlash-Free ROBA®-
Guidestop Safety Brakes Available in New Construction Sizes 
  
The backlash-free, highly rigid ROBA®-guidestop profiled 
rail brakes guarantee maximum safety. In machine tools 
and machining centres, they additionally increase the pro-
cess accuracy and machining performance. mayr® power 
transmission now offer this innovative brake concept in 
eight construction sizes, covering nominal holding forces 
from 5 to 34 kN.
Suspended loads present a substantial potential hazard in 
machines and systems – especially if people are positioned 
below them. Should an unintended fall or crash occur, the 
load must be brought to a standstill as quickly as possi-
ble in order to protect people and material reliably from 
damage. With the ROBA®-guidestop-type series, mayr® 
power transmission have developed a reliable safety 
brake and backlash-free clamping unit for profiled rail 
guides, which brakes movements safely and quickly, and 
which clamps the axes rigidly and backlash-free during the 
running process. The brake specialists are now expanding 
this tried-and-tested concept to eight construction sizes, 
hereby covering nominal holding forces from 5 to 34 kN. 
The designs are dimensioned for four rail sizes made by 
established linear guide manufacturers. Also new are the 
compact design in short constructional design and the 

integrated switching condition monitoring with contactless 
proximity switch. 
 
Safety for Vertical Axes 
 
The innovative brake concept clamps with a high degree 
of rigidity and has a direct effect on the linear guide. The 
ROBA®-guidestop brakes are directly mounted onto 
the masses to be braked or held. This creates a decisive 
advantage, especially for gravity-loaded axes, where the 
hazard risks to people must be minimised: Drive elements 
between the motor and the moving mass such as spin-
dles, spindle nuts, shaft couplings or gearboxes, have no 
influence on safety – this differs from concepts featuring a 
motor brake, in which all drive elements transmit the brak-
ing torque up to the carriage. In addition, every element 
between the brake and the carriage has a negative effect on 
the rigidity. Therefore, ROBA®-guidestop safety brakes are 
significantly more rigid than motor brakes, which are often 
subject to backlash, and also pole brakes or band brakes.  
 
Maximum Functional Safety  
 
The ROBA®-guidestop safety brakes work according to 
the fail-safe principle; this means that they are closed in 
de-energised condition. Pre-tensioned cup springs press 
the brake shoes onto the “midsection” of the profiled rail 
and the rail is clamped. The ROBA®-guidestop is released 
hydraulically with a nominal pressure of 70 bar. This is 
relatively low in comparison to the very high holding forces 
otherwise required. The brake mechanism is designed 
for relatively long stroke paths. This means the brake can 
compensate for manufacturing tolerances on profiled rails 

New Construction 
Size, Backlash- Free 
ROBA Safety Brake
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without losing its braking force. The ROBA®-guidestop 
safety brakes are designed with two brake circuits 
working independently of each other: This allows either 
doubled holding forces or a redundant design.  
 
More Accuracy and Performance 
 
The backlash-free clamping of the ROBA®-guidestop 
directly onto the profiled rails provides even more advan-
tages: The additional rigidity of the NC axis increases the 
process accuracy, improves the machining performance 
and can provide further technical advantages, for example 
in heavy machining. The machining process is less subject 
to vibrations, which has a positive influence on the sur-
face quality of the part. When the axis is at a standstill, for 
example during machining, the ROBA®-guidestop brake 
takes over the load. This means that the drive motor can 
be switched off and removed from the control system 
during this phase. This eliminates the control movements 
and relieves the ball screw spindle. The closed brake ab-
sorbs axial forces. Downtime intervals and maintenance 
intervals are extended.     •

#14446-64
 Hogg Davis 985
          Cable Pulling
          Trailer

#13990-64 
Standard 3-Reel Trailer

NATIONWIDE DELIVERY
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When OEMs manufacture in-house, often there are gaps in 
their equipment and expertise that need to be filled, and 
periods of peak demand that must be met to honor delivery 
commitments. 
 
Due to insufficient sales or season demand, investing 
in costly equipment, staffing and training is unjustified 
because outsourcing is an option.  But using a patchwork 
of suppliers or sub tiered suppliers to handle special or 
overflow production can inflate cost and delay delivery, due 
to complex, dependent logistics and added layers of supplier 
markups. 
 
Instead, a growing number of proactive OEMs are choosing 
to domestically outsource special or overflow production to 
full-service metal fabricators that can seamlessly provide 
needed services while dramatically reducing cost and 
delivery times. 
 
“We do much of our manufacturing in-house, but found 
that domestically outsourcing some services to a one-
stop supplier saves us about 15 to 20 percent and cuts up 
to a week off delivery time,” says Paul Gould, Scheduling 
and Materials Manager at MGS Inc., a Denver, Pa.-based 
manufacturer of specialty equipment trailers for industries 
ranging from power and public utilities to military, OEM, and 
trailer products.   
 
According to Gould, one-stop, domestic outsourcing is much 
more efficient than outsourcing to multiple or sub tiered 
vendors – all with separate lead times and profit mark ups, 
as well as processes and costs from receiving and inspection 
to documentation, billing, and shipping. 
 

While MGS has its own in-house fabrication, welding, 
preparation and paint, assembly, packaging and shipping 
capabilities, the company believes in strategic partnerships 
with critical suppliers. 
 
“Where we don’t have the equipment, training, or staff due to 
high cost or varying demand, we strategically outsource to a 
one-stop domestic partner,” says Gould.  “We could’ve spent 
over $500,000 on tubing laser, specialty and machining 
equipment.  But our volume didn’t justify it, and it could take 
years to become proficient at using it.” 

Seamless Production On-Call
OEMs find full-service metal fabricators can fill a manufacturing gap, cut cost, and expedite delivery



Seamless Production On-Call
OEMs find full-service metal fabricators can fill a manufacturing gap, cut cost, and expedite delivery

Gould was also reluctant to outsource to multiple, sub tiered 
vendors, where there is more opportunity for mistakes 
or delays to cause further delays, leading to potential late 
delivery, finger pointing, or quality issues. 
 
Recognizing the need to optimize the OEM supply chain, 
some custom metal fabricators have gradually expanded 
their in-house capabilities and upgraded their facilities 
and equipment to essentially act as a full-service metal 
fabrication company. 
 

“To be truly a ‘one-stop’ metal component fabrication facility 
means delivering additional fabrication, finishing and 
assembly operations under one roof,” explains Gary Romig, 
Founder and CEO of Summit Steel and Manufacturing, a 
metal component fabrication provider located in Reading, 
Pa.  “There are many metal parts manufacturers that claim to 
have additional capabilities, but in reality they simply farm it 
out to others.”   
 
Romig gradually expanded his company’s metal working 
capabilities through a series of strategic corporate 
acquisitions, over decades.  Today, Summit Steel offers a full-
range of services from 2D and 3D laser cutting, CNC turning/
milling, Swiss machining, and centerless grinding/polishing 
to bending/forming, powder coating, robotic and manual 
welding, and assembly at its plant. 
 
“Shipping products to multiple vendor locations delays 
delivery, raises markup/transport costs, as well as increases 
the risk of transport damage and quality problems, if not 
properly inspected at each step,” says Romig.  “This applies 
to metal part suppliers that purchase other companies or 
capabilities but do not bring them under one roof.  This 
gives them a little more control, but does not eliminate 
the inefficiencies of cost, transport, and lead times moving 
products between different geographical locations.” 
 
Instead of working with layers of vendors, Gould chose to 
streamline MGS’ supply chain by working with Summit Steel. 
 
“Based on our sales cycle, Summit Steel seamlessly rounds 
out our services and helps with order overflow, particularly 
during peak seasonal demand,” says Gould, who uses the 
full-service metal fabricator for tube laser cuts, notches, 
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and detail on all four sides of product; for burning heavy 
flat sheet; and occasionally for 2D and 3D laser cutting, CNC 
turning and milling, and machining services.  “Receiving 
these services all under one roof streamlines our process 
and helps us hit our delivery deadlines and price points.” 
 
While MGS usually needs its parts turned around within two 
weeks, their full-service metal fabricator typically delivers 
the parts within 1 to 1-1/2 weeks, but is capable of faster 

delivery.  “On one public utilities job, we required specialty 
laser tubing cut with one day turnaround,” says Gould.  
“Summit turned it around for us in one day, which enabled 
us to hit our delivery deadline.” 
 
According to Gould, avoiding the capital expense of 
purchasing over $500,000 in specialty equipment, plus 
additional staff and training, has significantly added to MGS’ 
bottom line.  It has also helped to efficiently meet fluctuating 

and peak seasonal demands. 
 
Gould says MGS further saves by 
working with a large metal fabrication 
company like Summit Steel that can 
purchase raw materials at mill-direct 
pricing. 
 
Smaller machine shops typically buy 
in small quantities from metal service 
centers that include a middleman 
mark-up.  Larger metal fabricators, on 
the other hand, have the buying power 
to purchase large quantities direct 
from the mill.  These savings are then 
passed along to the OEM. 
 
For Gould, there is one additional 
competitive advantage to working 
with a one-stop shop: simplifying MGS’ 
quality auditing.  
 
“Having one point of contact at a full-
service vendor means that there’s 
one person overseeing the entire 
process,” says Gould.  “He or she takes 
responsibility instead of passing the 
buck to a sub tiered vendor.  Logistics 
and coordination is simplified.  So you 
can make one call instead of several, 
and get the answer, product, and 
delivery you need.” 
 
For more info, call 610-921-1119; Fax 
610-921-3251; email SummitSales@
SummitSteelinc.com; visit www.
summitsteelinc.com; or write to Summit 
Steel and Manufacturing at 1005 Patriot 
Parkway, Reading, PA  19605.    •
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Since its inception in 1969, CFA Software (CFA) has focused on creating fleet maintenance management applications. CFA’s 
applications are designed to allow data to be entered once and exchanged with other software applications. 

In addition, even with its products being feature-rich, CFA’s products are not designed to become so entrenched within an 
organization that the organization’s future fleet maintenance software options are limited.

CFA takes pride in designing fleet maintenance management software products that do not add to the work load of the cus-
tomer’s IT people and operations.

CFA offers add-on modules targeted at specific tasks and job functions: ShopFloor, e-Service Request, Data Integration, and 
Enterprise Reporting.

CFA’s products allow customers to streamline operations and maximize the availability of all fleet assets. Here is a list of 
some of its features and functions:

Streamlining Fleet  
Maintenance Operations



• Total Cost, Repair Costs, Fuel Costs, Overhead Costs, 
Cost-per-mile, Cost-per-hour, and Fuel Economy for 
each piece of equipment.

• Flexible configuration allows you to customize to suit 
your operational needs.

• Improved communication with the operations people 
that use the asset.

• User-friendly interfaces for data entry screens and 
report generation.

• 80+ reports are included with the core-application.
• The assets that are being repaired and when they will 

be ready. 
• The frequency of repairs and other 

items.
• Scheduled, unscheduled, and emer-

gency repairs.
• Asset replacement statistics.
• PM Schedules that will eliminate 

maintenance-related break-downs 
and road calls.

• Increased productivity of shop 
personnel through planning and pro-
jecting repair jobs and maintaining 
inventory quantities.

• Paperless repair operations. So, me-
chanics can review repair and parts 
history quickly without going to a file 
cabinet.

• Shop managers can see which repair 
a mechanic working on.

• Capture mechanic labor hours via 
time-clock feature.

• E-mail notification when service is 
complete.

• Operations people have the ability to 
electronically report problems. This 
eliminates unnecessary phone calls, 
e-mails, and tiny pieces of paper to 
denoting what needs to be done. 

• Fuel and fluid consumption manage-
ment and reporting

• Mileage and hour meter management 
and reporting.

• Inventory management and report-
ing.

• Data integrations with other appli-
cations such as fuel systems and 
account systems.

Obtaining this information from a paper-system, an in-
house system (usually spreadsheets), or a one-size-fits-all 
“Manager” software will be a laborious process if it’s even 
possible. CFA Software’s products quickly provide answers. 
You will also gain a competitive advantage by optimizing the 
quantities and types of Assets required to run your business 
operations.

Contact James Magee at CFA Software at: 630-543-1410 x 
131 or 800-437-6001 x 131.    •

7-YEAR FINANCING

Made in the USA. 

ClearSpan is your preferred
solution for all your ConStruCtion needS

Protect materials and equipment. Perfect for workshops or jobsite storage.
Operate and store large vehicles and equipment. Low cost per square foot.

Lower energy costs with natural lighting. 

ClearSpan.com/ADNCP1.866.643.1010

ZERO DOWN, NO INTEREST & PAYMENTS
- FOR UP TO ONE FULL YEAR -

Some restrictions apply



18 New Construction Products •  July 2015

DOT Exempt or Not Exempt? Don’t Be Fooled!

For companies in the utility system construction and maintenance sector, operating commercial trucks is somewhat of a 

necessary evil.  The equipment required to meet the customer’s needs is often large enough to require something bigger 

than just a pickup truck to transport.  Usually, the workers who are driving crane trucks, bucket trucks, digger derrick 

units, and any of a dozen other types of large equipment that is mounted on a truck chassis are classified as equipment 

operators rather than “truck drivers” as far as their employer is concerned.  However, the USDOT sees that in a very differ-

ent light.

To further complicate things, there are long-standing misconceptions about wholesale exemptions from DOT regulations 

for operators of “utility service vehicles”.  As with many exemptions from safety and compliance regulations, an ounce of 

truth grows into a pound of fiction when it benefits the beholder to stretch the clear boundaries of the exemption.  Such is 

the case with DOT exemptions for operators of utility service vehicles (USVs).  

As a starting point, let’s clarify the definition of a “utility service vehicle”.  The USDOT’s Federal Motor Carrier Safety Regu-

lations define a utility service vehicle as one that is:
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1. Used in the furtherance of repairing, maintaining, or 

operating any structures or any other physical facilities 

necessary for the delivery of public utility services, 

including the furnishing of electric, gas, water, sanitary 

sewer, telephone, and television cable or community 

antenna service;

2. While engaged in any activity necessarily related to the 

ultimate delivery of such public utility services to con-

sumers, including travel or movement to, from, upon, 

or between activity sites (including occasional travel 

or movement outside the service area necessitated 

by any utility emergency as determined by the utility 

provider); and

3. Except for any occasional emergency use, operated pri-

marily within the service area of a utility’s subscribers 

or consumers, without regard to whether the vehicle is 

owned, leased, or rented by the utility.

At this point, many readers may say, “OK.  That fits us.”  

However, even if it does fit your operation accurately 

(bullet #3 will likely negate eligibility if you travel exten-

sively to jobsites, often in other states), be aware that the 

definition is connected to a very limited exemption, that 

being only the Hours of Service regulations (Part 395 of the 

FMCSRs).  That fact remains that utility service companies 

who operate any commercial motor vehicles (CMV), which 

are defined as any vehicle used in a commercial endeav-

or that has a single or combined (with trailer) GVWR of 

10,001 lbs. or more, are subject to, at least, the remainder 

of the DOT regulations (financial responsibility, driver 

qualification, DOT drug & alcohol testing requirements, 

accident recordkeeping, vehicle inspections & maintenance 

requirements, hazardous materials regulations).



.ORG
Reversible Fans For Radiator Cleaning

Toll Free 1-855-REV-FANS (1855-738-3267) I Phone 519 275 2808 I www.cleanfix.org

CLEAN RADIATORS
 = Increases Power   

 = Increases Operator Comfort

 = Reduces Downtime   

 = Saves Fuel

More than you think!

 youtube           facebook 

 cleanfixgf          CleanfixReversibleFans web cleanfix.org
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Innovation in Field Lubrication

www.lubemate.com

FAST, EFFICIENT,CLEAN.

800-400-0124

For 30 years, Valley Industries has manufactured 
custom LubeMate mobile servicing equipment to 
reduce down-time in the field and keep your operation 
running at full speed.  Choose from a standard model 
or custom build your own to best compliment your 
preventative maintenance plan.

For more information and pricing 
call or find us on the web at 

Compass Compliance Management (CCM) has been providing assistance with understanding and managing DOT compli-

ance issues to companies in various industrial sectors since 2004.  CCM’s client base is largely comprised of various ser-

vice sector companies who operate CMVs as a part of their daily operations.  CCM has specialized knowledge of the utility 

service sector and how the DOT regulations and possible exemptions apply.  CCM’s core services include:

• Onsite DOT compliance reviews (mock DOT audit)

• DOT compliance management programs

• DOT audit preparation / representation

• Commercial driver safety and compliance training

• USDOT registration filings

• OSHA compliance and safety services

Compass Compliance Management is also the developer of MyDOTFiles.com, an innovative new web-based DOT compli-

ance management and record storage system.  

Time and experience has proven that, when it comes to DOT compliance, it is truly a risk management issue, and the cost 

of compliance is always less than the cost of non-compliance.  

Learn more about Compass Compliance Management at www.compasscompliance.com    •





Industry innovator DP Technology Corp. is pleased to 
announce the release of a new version of its pioneering 
flagship product ESPRIT® 2015. ESPRIT helps increase 
productivity for a full range of machine tool applications 
by generating more efficient toolpaths while also saving 
time by providing substantial improvements in comput-
er numerical control (CNC) programming productivity. 
Besides increasing productivity, the release also pro-
vides many new and improved features specifically in 
the areas of intelligent machining, strategic machining, 
CAD-CAM data exchange and Cloud-Enabled CAM.

Intelligent Machining 
Intelligent machining features in ESPRIT 2015 accel-
erates the machining process by providing new and 
unique 5-Axis cycles that reduce cycle time. This makes 
it possible to completely machine blades in a single 
setup. ESPRIT’s 5-Axis Blade Roughing tool motion is 
morphed across the blade from any size stock shape to 
uniformly offset stock allowance so it can be immediate-
ly followed by a finishing cycle.

“ESPRIT 2015 offers unique features in 5-axis to make 
complex machining more efficient, allowing users to 
have more tool path options with features like blade 
roughing and chamfering.” said Cedric Simard, Global 
Marketing & Communication Director of DP Technology. 
“ESPRIT 2015 blade roughing enables users to remove 
material down to uniform stock around the blade and 
eliminates the need to follow semi-finish cycles. Us-
ers in the aerospace, energy, medical and automotive 
industries will benefit the most from these time-saving 
operations for precision parts.” 

The Port Roughing cycle, another intelligent machining 

improvement in ESPRIT 2015, is a brand new 5-Axis 
cycle. It creates a 5-axis roughing operation to remove 
the material inside an area where the tool must enter 
through a restricted opening. The shape of the toolpath 
is an offset of the port surfaces, starting at the surface 
and proceeding inward at a constant stepover. 

Productivity Boost 
ESPRIT 2015 also includes features that increase ma-
chining productivity. The new Bottom Up roughing strat-
egy helps take ESPRIT’s ProfitMilling high speed ma-
terial removal cycle to the next level. The new Bottom 
Up strategy lets you attain a small residual stock height 
during the stock removal process. Even more, it can be 
combined with ProfitMilling – our unique high-speed 
machining roughing technology – for a major improve-
ment in overall productivity. ProfitMilling optimizes 
toolpaths with engagement angle, chip load, lateral cut-
ter force and material removal rate to massively reduce 
cycle time and increase tool life. 

Strategic machining 
The strategic machining capabilities of ESPRIT 2015 
have been expanded with completely redesigned stock 
automation capabilities for multi-tasking machines with 
mill, turn and drill capabilities. Available for the Facing, 
Contouring and Pocketing milling cycles, the new stock 
automation function maintains awareness of the stock 
removed by previous operations to generate cutting 
passes only in areas where stock remains. This function 
greatly reduces air cutting which in turn drastically 
reduces cycle time. 

Additional strategic machining improvements have 
been made by providing support for slot mill tools in the 

DP Technology Corp. Announces the Release 
of its Innovative CAM Solution ESPRIT 2015 to 

Increase Productivity and Automation

NCP PRODUCT FOCUS
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Port Milling and Composite cycles. Slot mill tools save 
machining time on operations as tee-slotting and square 
shoulder milling and their geometry generates lower 
cutting forces in soft materials and unstable setups 
which increases tool life. Barrel-shaped cutters are now 
supported in 5-Axis Blade and Composite cycles. Bar-
rel-shaped cutters provide a much better surface finish 
than ball end mills because their geometry provides a 
larger effective radius of engagement, resulting in small-
er cusps between toolpaths. 

CAD to CAM 
New data exchange features in ESPRIT 2015 make it 
easier ever before to move information from your CAD 
system into the CAM environment. Three new geome-
try types -- sketches, feature profiles and curves -- are 
now available through ESPRIT FX data exchange from 
Dassault Systemes CATIA, Parametric Technology Pro/
ENGINEER and Siemens NX/UG. The additional informa-
tion obtained from these geometry types can be easily 
manipulated to cover complex areas for roughing opera-

tions or extend surfaces to get a better finish on edges.

ESPRIT 2015 provides another important improvement 
to shorten programming time by increasing the accuracy 
of automated feature recognition. The enhanced Auto 
Chain support for solid faces, loops and edges lets you 
create chain features directly on solid models. In addi-
tion, a redesigned wall feature recognition command 
automatically recognizes the upper and lower limits of 
walls, even tapered walls, in a solid model. 

Cloud-Enabled CAM 
ESPRIT 2015 allows you to select tools based on the 
features of your parts in minutes — saving you the 
drudgery of flipping through catalogs to find ideal 
tooling. With the ESPRIT MachiningCloud Connection, 
programmers have access to complete and up-to-date 
tooling product data, cutting hours of programming 
time by eliminating manual tool creation. ESPRIT 2015 
simplifies the selection of cutting tools and automatical-
ly obtains the recommended ones.

NCP PRODUCT FOCUS
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Vehicle Upfitting and Custom Trailers
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NCP NEW PRODUCT NEWS

New IE3 Motors (7.5-22Kw) – Bonfiglioli´S First Step in its Expanding And Innovative IE3 Product Series 
  
2 new motor series fulfilling IE3 class requirements are now available in the 7.5-22kW range
Bonfiglioli fosters initiatives for sustainable energy use and for the exploitation of renewable energy sources. The ongoing 
worldwide process to improve electric motor efficiency is top priority for the company, and as a leading firm in the renew-
able energy business, it is dedicated to making this transition for all its customers. The release of the new energy-efficient 
BX/MX motors is further proof of Bonfiglioli´s commitment to environmental preservation. 
 
The BX/MX motors fulfil several requirements and environmental norms. The motors meet standards of IE3 efficiency class, 
according to the international standard IEC 60034-30. The “X” of the new BX/MX motors stands for “eXcellence” in efficiency 
since the IE3 is the top efficiency rating currently formalized by global standards. 
 
In addition, to meeting IE3 standards, the BM/MX motors are also compliant to Ecodesign Requirements for Electric Mo-
tors (Regulation (EC) No 640/2009 - Commission Regulation (EC) No 640/2009 of 22 July 2009 implementing Directive 
2005/32/EC) as set forth by the European Parliament and the Council with regard to Ecodesign requirements for electric 
motors. 
 
The BX/MX motors offer a highly efficient and cost-effective solution that has a lower environment impact. The motors 
provide protection degree up to IP65 as well as thermal protection (Bi-Metallic or Ptc). Furthermore, the motors include 
incremental and absolute encoder availability and an anti-condensate drain. All these cutting-edge features make the BX/MX 
motors ideal for a diverse range of applications that require low energy consumption, particularly continuous duty actions. 
 
With the release of the new BX/MX series, Bonfiglioli offers a complete range of asynchronous motors that include the fol-
lowing: 
 
Series  / Efficiency Class / IEC-Compact 
BN / IE1 / IEC 
BE / IE2 / IEC 
BX / IE3 /  IEC 
M /  IE1 / Compact 
ME / IE2 / Compact 
MX /  IE3 /  Compact
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ISO 9001 & 14001
OHSAS 18001

CERTIFIED

Amerex Corporation
P.O. Box 81 w Trussville, AL 35173

Ph: (205) 655-3271 w Fax: 800-654-5980
email: sales@amerex-fire.com

www.amerex-fire.com

EXTINGUISHERS AND FIRE SYSTEMS

“Quality is Behind the Diamond”

Designed and Assembled in the USA!

INDUSTRIAL w RESTAURANT w MINING  w UTILITY w FACILITY 
WASTE MANAGEMENT w FORESTRY w AGRICULTURE
SERVER ROOM w TELECOMMUNICATION w AIRCRAFT
AIRPORT w CONSTRUCTION w OFF-SHORE PLATFORM

REFINERY w TRANSIT BUS w MANUFACTURING
VESSEL w MILITARY VEHICLE...MORE!

NCP NEW PRODUCT NEWS

 Milwaukee Tool continues to revolutionize cordless power tools with the introduction of the world’s first cordless braking 
grinder solution. Stopping accessories in under 2 seconds and delivering up to 10X longer tool life, the M18 FUEL™* Braking 
Grinder is the only cordless braking grinder on the market with the power to grind.

“Jobsite Safety personnel have become major stakeholders in the tool purchasing process, and tools that combine best-
in-class performance with features they desire are at the top of their approved tool lists. Milwaukee is not only making 
their choice easy with this tool, we are taking things to the next level,” says Andrew Plowman, Director for Milwaukee Tool 
Corporation. “We are not only ensuring the wheel comes to a stop in under 2 seconds with a rapid stop braking feature and 
kickback-reducing clutch, but also eliminating a tripping hazard on the jobsite with the world’s first cordless braking grinder. 
While existing cordless braking grinders are effective as cut-off tools, this product is the ONLY cordless solution that can 
effectively grind, cut and surface prep.”

http://www.milwaukeetool.com/system/m18-fuel.

New From Milwaukee:
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